Nilesh Tanaji Yadav

 Mob:+91-7304383267
mpnvy@rediffmail.com
Objective 

To become a successful professional in the field of Business Development, Marketing, Sales in Real Estate. I am eager to step into a team that is growing with knowledge and skills and Revenue Generation. 
Work  Experience
1. Sales Manager in Manisha Life Spaces.

From 12th Nov 2022 to 14th Feb 2023.

    Calling on Leads from CRM & Pitching Various Real Estate Projects as per Requirement of clients.
           Sourcing of New Projects for our Sales Team on Monday for sales Team.
             Making 50 to 100 calls in a Day for sales leads lineup.
             Arranging Site visits for short listed customers (linups) and convince them for the property purchases.

             Handling CRM for weekly update and leads management and calling data.

   Doing follow-ups and take booking amount cheque from customer after site visits.

2. SM For Real Estate Sales.Palladin Group.
From 05th AUG 2021 to 20th Sept 2022.

Activity – Sourcing of NEW CPs for new business tie-ups and revenue generation.         
             Business development to get good CP base for Real Estate.

             Sales & Marketing of different types of Real Estate Properties.(Residential & Commercial)
             Making 50 to 60 calls in a Day FOR shortlisting of CP for meeting.
             Doing visits for short listed CPs and convince them for the new tie-ups.
             Handling CRM for weekly update and leads and calling data.
   Doing daily  follow-ups and take CPs for site 

   Visits to explain the project in details.
3. BDM For Real Estate Sales. SS PropT
From 18th NOV 2020 to 31st JUNE 2021.

Activity - Business development to get good client base for Real Estate.
             Sales & Marketing of different types of Real Estate Properties.
             Making 100 to 120 calls in a Day.
             Doing Site visits for short listed customers.

             Handling CRM for weekly update and leads.

             Doing follow-ups and take booking amount cheque from customer.

4. Sr. BDM for Solar Power Installations & Maintenance. 

From 1st May 2017 to 31st DEC 2019.

Activity - Business development to get good client base for solar installations.

             Spreading awareness in clients for solar energy& benefits.

             Sales & Marketing of different types of solar panels.

             Sales & Marketing of various types of Household solar systems.

             Doing Regular Maintenance for installed solar systems .

5. Sr. Sales Manager at Way 2WealthSecurities Ltd, Pune.

From 1st Sept 2016 to 31st March 2017.
Activity – Outbound call process for Business development to get good client base.

Making Outbound calls for Opening of D-mat & Trading accounts
             for HNI Clients.

Making 55 to 60 calls a day to Achieve Monthly Revenue & Sales Targets. 

Making Out bound calls for Sales & Marketing of PMS Products to 
HNI Clients.

Telephonic Cross selling of various MFs, FDs & other Investment Products.

   Telephonic Advisory & Risk management for all trading and New clients.

6. Sr.Sales Executive Religare securities 

From March 2016 to Aug 2016.
Activity - Business development to get good client base.

             Opening of D-mat & Trading accounts.

             Sales & Marketing of different types of Advance Brokerage Products.

             Sales & Marketing of NDPMS & PMS Products to HNI Clients.

             Cross selling of various banking products to different clients.

             Short technical analysis of stocks & market for advisory of clients.

Advisory & Risk management for all trading clients.

7. Trade Advisor at Aditya Birla Money Ltd, Pune.

From 1st Nov 2014 to 31st May , 2015.

Activity - Business development to get good client base.

             Opening of D-mat & Trading accounts of HNI Clients.
             Achieving Monthly Revenue & Sales Targets. 

             Sales & Marketing of PMS Products to HNI Clients.

             Cross selling of various MFs, FDs & other Investment Products.

Putting and Monitoring Orders of various clients in Equity, Commodity

             and F&O On NEST Terminal.
Advisory & Risk management for all trading clients
8. Sr. Sales Executive at Standard Chartered Securities.
From Nov 2011 to April 2013.

Activity - Business development to get good client base.

             Opening of D-mat & Trading accounts.

             Sales & Marketing of different types of Advance Brokerage Products.

             Sales & Marketing of NDPMS & PMS Products to HNI Clients.

             Cross selling of various banking products to different clients.

             Short technical analysis of stocks & market for advisory of clients.

             Advisory & Risk management for all trading clients.
9. Sales Executive at Sub Broker, Angel Broking Ltd, Pune.
 From May 2006 to Oct 2011.
Activity - Business development to get good client base.

Opening of D-mat & Trading accounts.
             Sales & Marketing of different types of mutual funds.

             Short technical analysis of stocks & market for advisory of clients.

             Portfolio management of some important trading clients.

             Advisory & Risk management for all trading clients.
  Education

· B.E. (Mechanical) from S.E.S. College of Engineering, Kopargoan, Pune University with 61.% in 2001.
· H.S.C. from Wadia College, Pune with63% in 1996.
· S.S.C.from Maharashtra Vidyalaya, Pune with 82% in 1994.
Achievements
1. Runner up in Interschool Wrestling championship in 1989.
2. Captain of Kabaddi and Badminton in school.
3. Stood 3rd in School in S.S.C.
4. Stood 1st in IC AUTO Engg. Subject in college in B.E.
5. Stood 2nd in NCES--Non-Conventional Energy Sources in B.E.
Personal Strengths
• Ability to handle a given task with full dedication and with full interest.
• Adaptive, Hardworking, Good listener.
• Quick Learner, Punctual, Honest. 
Personal Details
· Date of Birth

:  May 22nd, 1979.

· Marital Status              :  Divorcee.
· Pan No                         :  ABGPY7630R
· Language Known
:  Marathi, Hindi, English.

· Contact Number
: 91-7304383267.
· Permanent Address
:  PUNE, SINHAGAD ROAD.
· E-mail Address

: mpnvy@rediffmail.com
· Hobbies                        : Playing Cricket, Football. Swimming, Travelling various                     

                                      Forts and Historical Destinations and

                                     Watching action Movies, Tracking,
                                     Listening Music etc. 

